
service time - a year and 76 
days - received such security.  

True, Corpas, who picked up 
19 saves last year, will have 
left some money on the table 
if he continues to excel 
throughout the duration of the 
contract. But the Rockies 
deserve credit for taking a 
risk, considering how volatile 
the closer position can be. 
And it's easy to be judged by 
those of us who didn't grow 
up poor in Panama, as did 
Corpas.  

"He knows how much money he left on 
the table, because I told him that," said 
O'Connell, who now lives in Tampa. 
"He said, 'I want security. Last year, I'm 
pitching in Colorado as a setup man, 
Brian Fuentes has one bad week and I 
get a job.' Colorado is a very unpredict-
able place to pitch. Let's capitalize on it 
and go for it."  

Most players with Corpas' service time 
have to sign a split contract - one salary 
if he stays in the majors, a considerably 
lower figure if he gets sent to the mi-
nors. And many such players proceed to 
struggle in their "platform year," the 
season in which they're showcasing 
themselves for their first big salary 
through arbitration (that would've been 
2009 for Corpas). Corpas possesses no 
such worries. He can just pitch.  

It's a great time for O'Connell, who 
wins people over with his enthusiasm 
and doggedness, and his partner, Benny 
Quintero. They also represent Nationals 
pitcher Tim Redding and Yankees non-
roster utility players Nick Green and 
Chris Woodward. They even   
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By: Ken Davidoff 
March 2, 2008  

This week, we celebrate one of Long 
Island's own Little Guys, someone 
who took on the system and prevailed.  

When the Rockies signed closer 
Manny Corpas to a four-year, $8.025-
million contract, with two team op-
tions and escalator clauses that can 
increase the package's value to nearly 
$25 million over six years, they vali-
dated 10 years of grinding by Corpas' 
agent, Shoreham-Wading River High 
School product Tom O'Connell.  

A guy like O'Connell isn't supposed to 
execute a landmark deal like this. 
More often than not, one of the larger, 
more established agency shops will 
have poached Corpas for its own, with 
no objection from the Players Associa-
tion.  

And this is a landmark deal. Never 
before has a closer with such little 
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took on Carl Pavano. "It was great 
working with Tom. He did an excel-
lent job," said Bill Geivett, the Rock-
ies' assistant general manager. "The 
big thing I've learned in my various 
dealings with him, he knows exactly 
what he wants to do. He's very up-
front."  

No one held O'Connell's hand to get 
here. He just kept traveling the East 
Coast in his car, looking for pros-

pects, hanging in there through the 
lean years. After a decade in the 
business, this deal puts him on the 
map.   

So let him celebrate: "To every 
young sports management major 
throughout the country, this is my 
advice to you: Don't ever give up on 
your dreams. It's going to be tough. 
There's always going to be adversity. 
There are always people telling you 
that you can't do it. But we got 
Manny Corpas, a one-year closer, 8 
million dollars! To everyone on 
Long Island, stay warm. I'll see you 
on Opening Day." 
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